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* |ssues of NetNews are PACKED with valuable links and information. Take your time, save it to
your desktop, print it out... you have two weeks until the next issue! *

Online Copy --> http://www.netpreneurnow.com/latest.shtml

This issue: Research Links (What People Search For), New Downloads, Latest On-Line
Articles, Fr'ee Joe Kumar, Fr'ee Jim Edwards, Fr'ee Marketing Videos,

Articles: How To Set Yourself For Success, Relationship Marketing

Hello and Welcome!

Over the last few weeks there's been a bunch of high-price items, accompanied by a large scale
marketing drive that starts way in advance of the actual launch date. Typically, they involve a
LOT of affiliates who have been tempted by high profits. It goes without saying that the lure of
these profits tend to blind the marketer to the reality of the situation.

Something is only worth as much as someone is willing to pay for it. John Reese's $1000 course
sold by the bucketload, therefore it IS worth $1000 :-)

It's always a tricky business if you're a marketer. Your business is "selling". But you're not selling
CD's, Software, or eBooks. You're selling dreams, and promises. The vast majority of your
customers won't ever achieve these dreams, and may feel cheated, but usually that isn't your
fault. Most people won't put into action the things they learn. They want shortcuts.
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For example - let's say you're selling a book on Google Adwords. For a start - the information is
on the web in any case, but the customer isn't really interested in learning copywriting, or
learning the psychology of their likely buyers. They're not interested in researching what will sell,
and what won't. They're interested in making money, and making it fast - and that's what you
sell.

You won't get anywhere sitting around!

This issue is dedicated to you - Marketer and wannabe Marketer alike. I've always provided all
the tools and information you need in the Members Site as well as premium products you can
buy and resell. I've always tried to provide articles of relevance and useful links and services
that can help you succeed.

After all - there's no real difference between YOU and the next so called GURU apart from the
WORK they put in!

Please read my article this week. It will help you put things in perspective, and see how possible
it actually is to realise your goals. It isn't as hard as you think!

| hope you enjoy this issue,

Stuart Reid
Editor

P.S. Don't forget the Blog is updated far more often than the Newsletter. Visit http://
netpreneurnow.blogspot.com and find out how you can receive automatic updates to your
desktop.

P.P.S. Feedback, suggestions, etc to stuart@netpreneurnow.com - | love to hear from readers,
even if it's just a quick "thanks!" :0)
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If you haven't had a copy of Mike Litmans "Greatness Held Hostage" audio
CD yet then go along and grab one. There's absolutely no cost (apart from
a small Post and Packing)!

http://www.netpreneurnow.com/greatness
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Useful Research Tips:

You need TWO things to sell successfully.
1. Something people Want. Not what they Need.

The best place to find peoples wants are Forums and Newsgroups.
Google is amazing for this. You can also look for what people are
currently buying. Read newspapers, or the online news (such as BBC.
co.uk or Google). See what the top sellers are at Amazon. You can look
at programmers bid sites like Elance or Rent-a-coder and see what people are making. Or even
find out what Ebay top sellers there are. The research has been done for you, tap into it!

Ebay Best Sellers:
http://product-index.ebay.com/best selling 1.html

Amazon Best Sellers:
http://www.amazon.com/exec/obidos/tg/new-for-you/top-sellers/-/main/ref=gw subnav ts/102-
3001138-0000128

Elance Projects:
http://www.elance.com/c/search/main/ISearch.pl?domain=projects&mode=browse&stage=results

The other way to research what people want is to find what they are searching for. A lot of
search engines give this information.

Wordtracker: http://www.wordtracker.com

Ask Jeeves: http://sp.ask.com/docs/about/jeevesiq.html
Lycos Top 50: http://50.lycos.com/

Yahoo Buzz: http://buzz.yahoo.com/

Google Zeitgeist: http://www.google.com/press/zeitgeist.html

You can also watch in "Real Time" with:

Meta Spy: http://www.metaspy.com/info.metac.spy/metaspy/
Kanoodle Search Spy: http://www.kanoodle.com/spy/
Yahoo Shopping: http://search.store.yahoo.com/OT?

and Just For Fun: Disturbing Search Requests lists the strange search terms that people have
used and come across their sites. May contain sexual search terms:
http://searchrequests.weblogger.com/

2. Some way the potential buyer can find what they need:

Try selling indirectly. People don't like to be told what they want. They like to find it for
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themselves. Try this: Release an article detailing a common problem. Later on, follow up with
the solution. It works :)

Search Engines work so well since the customer is finding things for themselves. It's not forced
on them. Of course- Paid Placements get around this but if you can get in the Search Engines
by whatever means, do it!

Fr'ee Articles:
http://www.findarticles.com/

http://articlecity.com

Search Engine Help:
http://www.lookoff.com/

http://searchenginewatch.com/
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400 Fr'ee Marketing Videos!

There is a product for sale here, but you don't need to buy it to get
the videos. Look for the PopUp.
http://snipurl.com/93yy
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Go to the address below and you can

— download the full Audio and PDF for Jim
Edwards E-Book. No catch, you don't even
need to enter your e-mail address :)

http://www.quaranteedsuccessthinking.com/

Mike Filsaime was a little P***ed off with Joe Kumar (as were a lot of
marketers) so he put Joe's e-book "30 Days To Internet Success" on
the web for fr'ee. Wow!

Adobe

http://FreeJoeKumar.com
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Those of you promoting the JUICE Broadband Service along with me please be patient. The site
is being revamped ready for the October full launch.
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If you are not an affiliate why not sign up? You can still pre-register your interest, and you will
earn a lot of money for fr'ee signups! JUICE is a fr'ee service that allows Broadband like speeds
over a standard dialup connection.

http://free-broadband.us
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Visit the Netpreneur Now Store for hot software you can resell.
http://www.netpreneurnow.com/shop.shtml

Latest updates include:

Scripts 2 Sell
http://www.netpreneurnow.com/scripts-sell

The Gold Collection
http://www.netpreneurnow.com/marketing-tools

As always both come with Master Resale Rights meaning every sale is all yours, and it only
takes one sale to get your full purchase price back!
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What's new...

At the Members Site...

. 97 Ebay Success Secrets

. Marketing Secrets Revealed
. Marketing Tips 3

. Apprentice Success Secrets
. Traffic Talk

. Survey Guide

. Easy PDF Toolkit

. Traffic Secrets 2004
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All on the "Whats New" pages at:
http://www.memberssite.net/members

Last weeks downloads are now on the normal Tools, Tips or Ebooks pages.

P.S. If you missed the Fr'ee Resale Rights Vault it's still available: http://www.netpreneurnow.
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com/resalerightsvault

New Articles in the Database this week:

1. 7 Web Site Design Strategies That Will Lose You Clients

2. The Secret 3-Step Formula To GUARANTEE YOUR SUCCESS - Online & Off.
3. Adware - Are Downloads Safe?

4. Ten Incredible Ways to Accelerate Your Sales

All at;
http://www.netpreneurnow.com/internet-marketing-articles
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How To Set Yourself For Success... The Easy Way
by Stuart Reid

You know it can be done, hundreds of thousands of other marketers already
succeed online. You may even know what to do, after all it's a tried and tested
process and there's a lot of documentation around to show you.

So why aren't you "Successful"?

It's to do with your outlook. Your mental picture.

Just twist things around and take everything a small piece at a time. I'll even show you how!
1. Set Goals

Don't let Goal Setting fill you with dread or make you think of some kind of Positive Thinking
mumbo-jumbo. I'll even give you a realistic goal to start out. Aim for $10,000 a year. You may
want more or less, but this is a good starting point.

2. Divide your Goal into bite sized chunks
$10000 a year is $192 a week. We'll call it $200 a week for simplicity.
$200 a week is $28 a day. Again, we'll call it $30 a day.

Our new total, because of these roundups, is actually $10950 but that is good. It gives us room
for to manoeuvre.

3. Formulate a Plan to achieve your goal.
$30 a Day isn't too hard for an internet marketer. It's selling about ONE infoproduct a day.

It's making $30 profit a day on Ebay.
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If you want to work Affiliate Programs, it's earning a commission of $30 a day, that would be on
a 50% deal with a $60 product, for example.

If you are signing people into a MLM or some kind of recurring income, that works monthly, it's
$800 a month. This means you need only hit that target to guarantee the income and not have
to sell month after month. For an example, at an income of $29.95 per member, it's around
signing up one person a day on average.

4. Work hard at your plan until you achieve it.

You may need to sacrifice some profit at the start to hit your targets later. It's hard to make
money without money! But as long as your goal is in sight you WILL succeed.

And don't forget, these are average figures. If you are working at selling infoproducts, for
example, you may sell none one day, but two the next. That balances out. You may also - and
personally | think you should - sell multiple products, maybe across multiple sites. So out of,
say, 10 products you are selling you only need to sell ONE a day.

Think of it as fishing. You have 10 lines in the water, but you only want one bite (and be happy
for more!).

5. Reset your Goals.

Once you're achieving these goals, reset the figures. Perhaps double everything - aim for
$20,000 a year. That means sell TWO infoproducts a day, or make $60 a day...

| hope this short article helps put things in perspective. If you're despairing at the whole Internet
Marketing thing just set achievable goals and focus entirely on them.

You'll probably find yourself hitting WAY over the mark. That is, making more than you expect.
Each sale is a potential repeat customer, or a back-end sale. Each member to your MLM is
potentially someone who will sign more themselves. The more you achieve - the more YOU
CAN achieve!
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Stuart Reid is publisher of Netpreneur News and webmaster of

various marketing sites. To join his e-zine and access the

packed Members Site (hundreds of resources, ebooks and tools)

simply visit: http://www.netpreneurnow.com
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What is Relationship Networking?

8 by Sharon Housely

Relationship networking is simply the art of meeting people
and benefiting from those relationships. Often the benefit

of these relationship is to obtain information and leads to
further grow your business. Any successful relationship,
whether a personal or a business relationship, is unique to
every pair of individuals, and it evolves over time.

Effective relationship networking is all about building

those relationships and maintaining long lasting connections
with other professionals.

The Internet is an excellent vehicle for networking.
Relationships can develop in newsgroups, forums, and via
email. Though nothing really beats good old-fashioned
face-to-face networking to start the process of building a
relationship and trust, which is why industry conferences
can be so important.

Not all contacts will be useful or worth pursuing. There

will be leads that don't provide much information. Use your
judgment on whether the information and relationship is
worth spending more time on.

Relationship networking opens new doors, often it's "who you
know, not necessarily what you know".

Tip to Build Network Relationships:

1. Provide genuine assistance to others.

2. Be open-minded.

3. Remember personal details.

4. Respect cultural differences.

5. Research people and companies. Know their goals and
interests.

6. Reciprocate.

7. Introductions.

Where to Network:

So many people wear multiple hats; everyone and anyone could
possibly be a networking opportunity. However, just like
targeted search engine traffic, the more targeted the

networking the higher the chance of success. 'Targeted'
networking offers the most potential.



. Trade associations or industry specific organization.
. Trade shows.

. Friends.

. Schools.

. Focused newsgroups and topic specific forums.

. Customers.

. Suppliers.

. User groups.
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Constantly refine and grow your network of relationships, as
they are valuable and need cultivating. If you are perceived
as someone who is only trying to get something your network
will likely not increase. Networking is about building
relationships and mutual interaction benefiting both

parties. Share information and help others grow their
businesses.

In many ways relationship networking and partnering overlap,
and on some occasion's relationship networking will lead to
synergistic partnering.

Partnering

Partnering is an attractive flexible way for companies to
develop new markets and additional revenue. Working
together, partners can combine strengths in critical areas.
Often a larger well-known vendor provides small vendors with
credibility, while the smaller vendor contributes specific
industry knowledge unknown to the larger vendor. Synergistic
relationships come in all shapes and sizes, but the best
relationships and partnerships are the ones that benefit
everyone. Partnering is a good way of tapping into related
customer bases. Often the partners complement each other in
such a way that they can provide a combined solution that
neither partner could deliver alone.

Expectations

In order for a relationship to work you must have a clear
understanding of both your companies and product(s)
strengths and weaknesses. By being aware of any
deficiencies, you will find partners with strengths in the
areas of your weaknesses.

1. Know what you have to offer.
2. Know what you are looking for.
3. Don't waste yours and your potential partner's time.

Different relationships/partnering that works:
1. Product bundling.
2. Newsletter exchanges.



3. Integrations.

4. Link exchanges.

5. Technology or knowledge exchange.
6. Revenue share.

7. Ad exchange.

Win/Win

Only when each partner is successful can the partnership
itself claim success. Partnerships are genuinely a win-win.
Developers, who master the art of strategic partnering and
relationship networking, will obtain long-term profitability
and success.

Final Tips

1.) Qualify sources.

2.) Adage - you are who you hang with.

3.) Not every relationship is a good one.

4.) Evaluate potential partners.

5.) Make it personal by taking the time to say thank you.
6.) Results are not always immediate.

7.) Carry business cards everywhere you go.

Being proactive and following up, you can have a network of
contacts that you will be able to access quickly when you
need them. Whether by more traditional means, such as in
person or over the Internet, personal networks are essential
for furthering your business. Relationship networking is

give and take, be sure to help others in your quest for

help.

About the Author -

Sharon Housley manages marketing for NotePage, Inc.
http://www.notepage.net a company specializing in
alphanumeric paging, SMS and wireless messaging software
solutions. Other sites by Sharon can be found at
http://www.softwaremarketingresource.com

http://www.rss-specifications.com and
http://www.small-business-software.net
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Quick roundup of previous recommendations:

1. The Best Deal Ever

As it says, the best marketing deal | have yet come
across. Just take a look, no room to explain here!
http://www.netpreneurnow.com/bestdeal
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2. Google Cash!

Proven plan for using Google Adwords to create
profitable income-streams mainly using affiliate
programs. This WORKS.
http://www.googlecash.info

3. Search Feast is a set-and-forget income-generating page
for ANY site. Just plugin your ClickBank ID and you're set.
http://www.SearchFeast.com/join?id=essjayar

4. The Web Boot Camp

A one-off $20 Payment makes you a member for life and let's
you resell the package for 100% commissions without any
complicated web-site editing or payment-processing!
http://www.webbootcamp.com/rg.cgi?essjayar

5. Marlon Sanders Marketing Dashboard

True Point-And-Click Marketing! There's no easier way to
learn or profit.

http://mdash.opportunity.com

You can look at previous issues at:
http://www.netpreneurnow.com/latest.shtml
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E},.—._—___ Recommended Services cut-out-and-keep

Netpreneur Now Members -
http://www.memberssite.net
Username: members
Password: freebook

Netpreneur Now Links- (some lead to sub-pages)

Daily Blog --> http://netpreneurnow.blogspot.com

Top Programs --> http://www.netpreneurnow.com/1prog.shtml
NewsFeeds --> http://www.netpreneurnow.com/news.php
Past Issues --> http://www.netpreneurnow.com/latest.shtml
Online Store --> http://www.netpreneurnow.com/shop.shtml
Top Programs --> http://www.netpreneurnow.com/1prog.shtml
My Articles --> http://www.netpreneurnow.com/mini.shtmi
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